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Weekly Dossier 

Outlook 
3 July 2020 

The Nifty ended the week on a positive note. Breaking out 10,630 is going to be the next challenge. Further, thorough technical study of the weekly as 

well as the daily chart patterns suggests; the Nifty broader trading range for the coming week is expected to be 10,900-10,100. 

 

It kicked started the week on a subdued note and moved up above the 200 EMA on daily chart towards ending the week with a bullish body candle. 

Finishing off the week with a bullish body candle implies strength. Chart pattern suggest, symmetrical triangle breakout on daily chart led to closing above 

the 200 EMA. Successful breakout of 10,630 may take benchmark index towards 10,900 levels. But, before that, the benchmark index getting into 

consolidation in the broader price band of 10,630-10,200 is a possibility. Thick support zone is placed around in the price range 10,200-10,100.  

 

On daily chart, the Nifty ended 0.53% up at 10,607.35. It opened on a positive note and remained range bound for the entire session towards finishing off 

the last session of the week on a stronger note. Finishing off the week above 200 EMA on daily chart is a positive development. However, Nifty-Bank Nifty 

disproportionate movement might be a serious concern for the index bulls. Hence staying cautious on rise is advised. 

 

Nifty patterns on multiple time frames show: it ended on a positive note. Weekly candle pattern along with position of leading indicators is pointing 

towards; range-bound oscillation with positive bias in the broader price band of 10,100-10,900. 

 

Nifty pivotal supports & resistances for the next week- 

Supports- 10200, 10100 Resistances- 10630, 10900 
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Open positional calls- 
 
T+5 Positional Buy- 
|Cash Segment| ONGC on dips around @ 84.50-84, 
TGT- 92, SL- closing below 80 
 
T+15 Investment Buy- 
|Cash Segment| Accumulate DCB on dips around @ 
82-80, TGT- 100, SL- closing below 70 
 
T+5 Positional Sell- 
|Futures Segment| HAVELLS Fut on rise @ 573-575, 
TGT- 545, SL- above 590 
 
T+5 Positional Buy- 
|Cash Segment| LIC HOUSING on dips around @ 274
-273, TGT- 283 & 293, SL- closing below 263 
 
T+3 Positional Buy- 
|Cash Segment| ASHOK LEYLAND on dips around @ 
47.50-47, TGT- 53, SL- closing below 44 
 
Intraday Buy- 
|Options Segment| BANK NIFTY 9'July 21'200-PE @ 
155-150, TGT- 250, SL- below 100 
 
T+5 Positional Option Pair Strategy- 
|Leg 1| Buy NIFTY 9July 10400-PE (1 Lot=75) @ 62 
|Leg 2| Sell NIFTY 9July 10350-PE (1 Lot=75) @ 52 
Trade ends if NIFTY-Cash closes above 10720.00 
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FII Derivatives Flow (In Crore)  03-07-2020 

Institutional Flow (In Crore)  03-07-2020 

Market in Retrospect Market Turnover (In Crore) 03-07-2020 

Instrument Purchase Sale Net 

Index Future 3569.29 3065.27 504.02 

Index Option 125100.80 124461.56 639.24 

Stock Future 11295.50 11256.19 39.31 

Stock Option 3250.13 3302.70 -52.57 

Name Last Previous 

NSE Cash 48721.03  53148.88  

NSE F&O 792884.44  3458396.29  

BSE Cash 3,157.54  3,394.06  

BSE F&O 33.79  22.84  

Indian equity markets ended with gains for 

the third straight session after trading in a 

narrow range throughout the session. 

NSE Nifty 50 index ended 0.53% higher at 

10,607. The broader markets represented 

by the NIFTY 500 Index ended 0.56% 

higher of 8696. Over the week NIFTY Auto 

was the top gainer, gaining by 3.56%, 

followed by NIFTY Finance gained by 

2.67%. NIFTY Realty was the top losser, 

losing by 3.84%. 

Hero Motocorp was the top gainer, gaining 

by 7.79%, followed by HDFC and ITC, which 

gained by 6.55% & 6.33% respectively. 

Coal India was the top loser, losing by 

4.82%, followed by Vedanta and Hindalco, 

which fell by 3.18% & 3.08% respectively. 

NIFTY Top Gainers 

NIFTY Top Losers 

Bulk and Block Deals 

Name %5D Day Vol Avg 5 Day Vol %1D 

Hero Motocorp 7.79 2637811.00 1723031.00 2.50 

HDFC 6.55 4430264.00 5895582.00 0.22 

ITC 0.83 6.33 37894788.00 57659600.00 

M&M 0.15 5.80 7982336.00 7906289.00 

Adani Ports 3.92 5.01 9300948.00 2495643.00 

Name %5D Day Vol Avg 5 Day Vol %1D 

Zee Enterprise 2.27 10083221.00 16129010.00 1.23 

NTPC 2.58 15274891.00 17635440.00 1.18 

Hindalco 0.91 3.08 10780269.00 11529830.00 

Vedanta  0.05 3.18 23861877.00 15751720.00 

Coal India 1.24 4.82 9093125.00 9681771.00 

https://www.nseindia.com/products/content/equities/equities/bulk.htm 

http://www.bseindia.com/markets/equity/EQReports/

Institution Purchase Sale Net (Last Day) Net Wk Net Month 

FII 3325.35  2468.06  857.29  -5,333.02 -9,830.45 

DII 3094.36  3426.32  -331.96  5,041.25 5,988.22 

          Nifty Intra-week Chart           Sensex Intra-week Chart 
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Among MSCI indices, Asia Pacific Index and World 
Index  was ended by 0.80% & 3.27% higher 
respectively so far in this week. 
 
Among US European indices, Dow Jones, NASDAQ, 
S&P 500, FTSE100, CAC40, and DAX index ended  
by 0.32%, 1.90%, 1.50%, 0.18%, 1.86% & 3.75% 
higher, CBOE VIX index was ended 14.09% lower 
respectively so far in this week. 

Among Asian indices Hang Seng, STI, Taiwan and KOSPI index are ended by 2.39%, 
1.86%, 2.13% & 0.83% higher. Nikkei 225 index was ended by 0.91% lower so far in 
this week. 
 
Indian Index Sensex & Nifty both are ended by 2.42% & 2.16% higher respectively. NSE 
VIX also ended by 10.33% lower so far in this week. 
 
Among BRIC indices Brazil and Shanghai index was ended by 0.26% & 5.82% higher, 
Russia index was ended by 1.85% higher respectively so far in this week. 

Among Base Metals, Copper, Aluminium, and Nickel are 

ended by 3.05%, 3.25%, & 4.08% higher. Zinc and Lead 

are ended by 0.27% & 0.22% lower respectively so far in 

this week.  

Among energy, Crude and NG both are ended by 3.61% & 

11.79% higher so far in this week. 

Among Currencies, Dollar, GBP and JYP index was 

ended by 0.12%, 0.94% & 0.26% lower. EUR, BRL 

and INR index ended 0.10%, 0.01%, & 1.34% higher 

respectively so far in this week. 

Gold & Silver was ended 0.23% & 1.08% higher so 

far in this week.  

Market in Detailed (Updated after 4:00 PM)  

MSCI Indices Index %Ch1D %Ch5D %Ch1M %Ch3M %Ch1Yr PE Ratio Est.PE PB Ratio Est PB  

World 2227.65 0.74 3.27 0.23 25.37 0.65 21.87 23.19 2.50 2.39 

ACWI 532.14 0.92 3.17 0.63 25.11 0.19 21.09 22.10 2.35 2.24 

Asia Pacific 160.39 1.60 0.80 2.07 21.18 0.80 18.22 17.58 1.49 1.40 

EM 1023.48 2.24 2.46 3.59 23.06 3.41 16.86 16.61 1.67 1.56 

           

US European In Index %Ch1D %Ch5D %Ch1M %Ch3M %Ch1Yr PE Ratio Est.PE PB Ratio Est PB  

Dow Jones 25827.36 0.36 0.32 1.68 22.68 4.22 19.23 23.53 3.85 3.72 

NASDAQ 10207.63 0.52 1.90 5.42 38.44 24.94 42.05 37.60 5.48 5.26 

S&P500 3130.01 0.45 1.50 0.23 25.77 4.48 22.40 24.95 3.58 3.42 

CBOE VIX 27.68 3.28 14.09 7.87 40.85 120.21 NA NA NA NA 

FTSE100 6170.38 1.12 0.18 3.32 13.94 18.91 22.22 18.58 1.47 1.48 

CAC40 5000.78 0.96 1.86 0.43 20.37 11.00 20.04 21.04 1.46 1.47 

DAX 12542.40 0.52 3.75 0.44 31.67 0.59 23.75 19.63 1.50 1.48 

           

Asian Indices Index %Ch1D %Ch5D %Ch1M %Ch3M %Ch1Yr PE Ratio Est.PE PB Ratio Est PB  

Nikkei225 22306.48 0.72 0.91 1.36 25.18 3.09 26.21 21.62 1.74 1.64 

Hang Seng 25373.12 0.99 2.39 4.31 9.20 12.07 11.07 11.81 1.02 0.99 

STI 2652.94 0.62 1.86 1.76 11.03 21.23 10.59 14.51 0.91 0.90 

Taiwan  11909.16 0.88 2.13 5.20 23.24 10.85 20.19 18.55 1.83 1.92 

KOSPI 2152.41 0.80 0.83 0.25 24.75 2.69 25.34 15.42 0.85 0.89 

           

BRIC Indices Index %Ch1D %Ch5D %Ch1M %Ch3M %Ch1Yr PE Ratio Est.PE PB Ratio Est PB  

IBOVESPA 96235.00 0.03 0.26 3.48 38.39 5.69 36.65 30.56 2.07 1.60 

Russian 1233.91 1.15 1.85 5.22 17.53 11.96 6.60 10.49 1.01 0.85 

SHANGHAI Com 3152.81 2.01 5.82 7.85 14.07 4.56 16.11 13.02 1.50 1.37 

SENSEX 36021.42 0.50 2.42 5.61 30.56 9.58 24.63 21.70 2.72 2.50 

NIFTY 10607.35 0.53 2.16 5.42 31.22 10.99 24.24 21.12 2.54 2.32 

NSE VIX 25.77 2.79 10.33 14.23 53.41 88.15 _ _ _ _ 

Money Mkt Price %Ch1D %Ch5D %Ch1M %Ch3M %Ch1Yr 

ICE LIBOR USD 0.30 1.16 5.20 11.46 79.22 87.20 

MIBOR 0.43 2.88 6.72 30.00 27.68 22.22 

INCALL 4.00 14.29 5.26 0.00 0.00 28.32 

       
Agro Cmdty Price %Ch1D %Ch5D %Ch1M %Ch3M %Ch1Yr 

Coffee  103.20 0.77 7.72 3.46 15.20 15.79 

Cotton 62.95 0.30 5.44 5.80 23.14 6.84 

Sugar 12.24 0.58 2.68 8.32 16.13 10.40 

Wheat 492.00 1.35 0.77 3.95 9.27 9.89 

Soybean 896.75 0.25 3.28 4.21 3.91 4.17 

       
Forex Rate %Ch1D %Ch5D %Ch1M %Ch3M %Ch1Yr 

USD Index 97.32 0.00 0.12 0.05 3.24 0.57 

EUR 1.12 0.08 0.10 0.03 3.97 0.43 

GBP 0.80 0.12 0.94 0.98 1.50 0.96 

BRL 5.36 0.79 0.01 2.98 2.02 28.23 

JPY 107.50 0.00 0.26 1.30 0.98 0.29 

INR 74.65 0.48 1.34 1.10 2.04 7.71 

CNY 7.07 0.01 0.17 0.70 0.35 2.62 

KRW 1198.65 0.11 0.17 1.52 2.73 2.29 

Energy Price %Ch1D %Ch5D %Ch1M %Ch3M %Ch1Yr 

NYMEX Crude 39.88 1.89 3.61 6.95 40.72 30.45 

Natural Gas 1.73 0.46 11.79 9.87 13.14 29.55 

       
Precious Metals Price %Ch1D %Ch5D %Ch1M %Ch3M %Ch1Yr 

Gold($/Oz) 1775.36 0.00 0.23 4.45 9.54 25.13 

Silver($/Oz) 18.00 0.23 1.08 1.95 25.08 17.59 

       
LME Price %Ch1D %Ch5D %Ch1M %Ch3M %Ch1Yr 

Copper 6073.00 0.20 3.05 9.85 24.01 3.16 

Aluminium 1621.00 0.00 3.25 4.78 8.72 9.03 

Zinc 2044.50 0.15 0.27 1.24 8.32 17.53 

Lead 1782.00 0.56 0.22 3.63 4.92 5.96 

Nickel 12947.00 0.78 4.08 0.73 14.44 7.04 

       
Polymer Mkt Index %Ch5D %Ch1M %Ch3M %Ch1Yr  

HDPE 840.00 3.70 15.07 1.82 15.15  

LDPE 890.00 2.30 9.88 1.11 7.29  

Injection Grade  900.00 4.05 13.92 1.10 16.28  

General purpose 920.00 3.95 13.58 0.54 16.36  

Polystyrene HIPS 1090.00 0.93 2.83 5.22 12.10  

Polystyrene GPPS 1020.00 0.99 2.00 6.42 14.29  

       
Shipping Ind Index %Ch1D %Ch5D %Ch1M %Ch3M %Ch1Yr 

Baltic Dry 1823.00 1.11 4.89 207.94 195.94 17.69 

BWIRON 110.54 0.33 1.56 1.60 19.58 25.62 

SG Dubai HY 0.30 25.00 87.50 114.85 68.75 94.19 

       
Bond Yld 10Y Yield %Ch1D %Ch5D %Ch1M %Ch3M %Ch1Yr 

US  0.67 0.00 4.37 10.26 12.53 65.67 

UK 0.18 4.84 2.91 35.40 43.09 74.39 

Brazil  4.80 1.46 2.14 0.04 5.94 3.20 

Japan 0.03 22.22 133.33 75.00 450.00 118.67 

Aus  0.90 2.17 4.51 6.61 18.64 29.26 

India 5.85 0.09 1.18 1.32 7.28 14.45 
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 Concall Highlihts 

EIH Ltd.  

 Company started witnessing impact of COVID on the business starting from March 11th, which is still continuing till now. Company had only long 

staying guests & some guest which got stranded at both India & international hotels during lockdown period 

 Even during lockdown company had average of ~200 room occupied/day 

 Company recently did a survey with its customers for which it received response from ~2500 guests to get an understanding on the customer 

expectations in terms of their requirement for safety & hygiene in order to win customer confidence 

 Most of the hotels of the company depending on location resumed operation from June 8,2020, with balance expecting to open by July 1,2020. 

Occupancy rates are gradually picking up in hotels which have resumed operation with current occupancy of ~400 rooms/day (compared to ~1000 

rooms/day in same period), with number of small weddings taking place  

 Focus is to reduce expenditure and conserve cash for the next 18-24 months 

 Company has now started home delivery of foods from starting from city of Bangalore & is surprised by the positive response, also developed an app 

for serving home delivery segment 

 Company has launched Oberoi Center of Excellence in Oct 2019 which has helped the company to take lot of IT initiatives & also in providing 

contactless experience to the guests at the time of check in & out. This centralized facility provides smart & effective delivery of services, helping it to 

achieve benefit from scale etc 

 Company has already implemented contactless experience in hotels which have already re-opened and in the process of implementing in rest of the 

hotels 

 Company has tied-up with a market leading company to maintain audit of hygiene & safety standards across hotels of the company 

 Company is looking at new segment of institutional catering 

 Fixed cost ranges between 60%-70% of the cost of which majority is employee cost. Company has reduced some of the fixed cost in compliance with 

the Govt regulation. Some directors & senior executives of the company has also taken voluntary salary cut 
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  Company is looking at fixed cost reduction by 10%-15% in FY21 & believe this reduction to be structural going forward 

 On the variable cost side company has got waivers from some of the vendors during the lockdown period etc. Expect a 10% reduction in the variable 

expenditure 

 Management has selected 5 hotels 2 of EIH Ltd & 3 of EIH Associated in which 40%-50% of the electricity will be generated from solar having low 

cost/unit 

 Company plans to incur only necessary capital expenditure for FY21, will defer all non-important cpaex for now 

 In some of the hotels company has been able to take significant reduction in Heat Light Power expenditure which accounts for both fixed/semi-fixed 

cost especially in Trident BKC & South Mumbai property 

 Company started the programme for multi-skilling of its employees from 1997, will further work on multi-skilling without compromising on guest 

experience in order to reduce employee expenditure 

 At Trident Nariman point ~80-100 rooms are booked for quarantine purpose, & around 10% of the overall rooms of the company are booked for 

quarantine purpose 

 Company is getting lot of enquires for bookings related to social events especially in hotels at Gurgaon & Chandigarh 

 Company was doing avg sales of INR5-6 lakhs/day from one restaurants pre-COVID of Oberoi Gurgaon, current sales is INR1 lakh/day, Bangalore 

INR1.25 lakhs/day both from dine in & home delivery 

 At the end of FY20 debt was INR415cr vs INR471cr (YoY), company has been able to maintain debt at same levels currently. As a precaution company 

has drawn additional money from unutilized banking limits 

 Company’s hotel in UAE is doing good but other overseas hotels in Mauritius, Morocco, Indonesia continue to remain closed as lot of traffic depends 

on tourism & foreign travelers 
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 Apollo Hospitals Enterprise Ltd. 

 There was a revenue impact of INR70 crores and INR100 crores on the Standalone and Consolidated P&L respectively in Q4FY20 because of Covid 19. 

 SAP, which witnessed a robust growth of 33% YoY during Q4FY20 saw increased consumer buying as customers had a tendency to hoard medicines 

just before the lockdown was imposed till the end of March. 

 Estimated IP volumes were lower by 4500 cases due to Covid 19 in Q4FY20. 

 Q4 saw an encouraging growth of 22% in the oncology segment. 

 Occupancy across the group during FY20 was 67%. 

 Private label sales from SAP was 8.4%. 

 AHLL recorded an EBITDA of INR1.8 crores for FY20. 

 A comprehensive programme called Apollo Kavach was launched to counter Covid 19. 1000 beds have been allocated for the treatment of Covid 19 

patients. 10 AHLL labs and 2 central labs have the ability to conduct Covid 19 tests. 

 Two Services named as I Stay and Stay I at Home have been launched. These provide safe isolation options to Covid positive patients at hotels and 

homes. 

 A new digital app has been launched, which provides online consultations, home delivery of medicines and collection of diagnostic samples among 

other things. 

 April, May and June saw occupancy of 28%, 35% and 45% respectively. Normalcy in hospital operations is expected by the end of Q2FY21.  

 Apollo initiated a slew of cost saving measures from April anticipating loss of business. These aim to reduce 25 to 30% of fixed costs in the near term 

– these would include rentals, salaries and marketing costs. Further, Apollo is working on initiatives that would structurally reduce costs by 15% in the 

medium to long term – the cost items would include variable cost items like consumables as well. 

 The Covid beds have an average occupancy of 70%. The ARPOBs for these beds in Chennai and Delhi is around INR20,000 and in other areas its 

INR25,000. 
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  As a strategy, Apollo has decided to ensure that it moves closer to the consumer. Launch of the 24x7 digital app would help in this regard. Second, it 

has decided to deepen presence in select large markets as well as specific micro markets. This would involve bolstering presence in the Western and 

Eastern parts of the country apart from the Southern part. Thirdly, it would keep a close watch on the pharmacy business – it is on the path of making 

revenues of INR10000 crores from 5000 stores over a period of five years. 

 The break even occupancy works out as 55% at an EBITDA level. It is possible to reach this level of occupancy in July. 

 Q1FY21 Hospital EBITDA would be in red. 

 NCLT approval is being awaited for the SAP restructuring transaction. 

 The new hospitals can get to mid to high teens EBITDA margins in the next two financial years. 

 No tariff hikes are intended in the current financial year. 

 There is enough pent up demand for hospital services. This demand should peak by September.  

 The capex for FY21 at a consolidated level should be INR135 crores plus INR70 crores for Proton. 

 Operational beds addition plan has been shelved for now. 

 Medical tourism is expected to recover only in Q4FY21. 
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 EMAMI Ltd. 

 Company re-started production from May 10,2020. Trade & supply chain has now normalised 

 In June 2020 company’s sales have improved considerably over April & May 2020 and has reached last year sales levels, pain management range of 

products are doing very well compared to other products of the company 

 Company has received some good orders from international market in June 2020 

 Company is witnessing normalcy in demand from May 15th in seasonal brands like Navranta & 7 Oil in One 

 Company has appointed consulting firm AT Kearney around 6-7 months back for improvement of the supply chain, expect to receive benefit of 

~INR55-60cr in FY21e 

 Company is further expecting improvement in gross margins in Q1FY21 by 100 bps due to decline in raw material prices (menthol as well as others 

 Company is witnessing higher growth rates in rural market over urban market  

 Contribution of e-commerce sales increased from ~0.5% in FY19 to ~1% in FY20. In Q4FY20 & FY20 e-commerce sales grew 167% & 128% (YoY) 

respectively. Plans to double e-commerce sales in FY21e 

 Company has setup a separate team for e-commerce, launched certain  SKU’s specially for e-commerce at attractive price points 

 In FY20 CSD channel sales was up 4% (YoY), International sales up 16% (YoY), most of company’s brands gained market share in the domestic market 

 Contribution from modern trade in Q4FY20 & FY20 was 12% & 9% with sales growth of 26% & 16% (YoY) respectively 

 Company had 2300 sales people on ground (pre-COVID), currently ~1900 sales people are servicing ~70% of the outlets but are able to reach most of 

those outlets which contribute around 90% sales of the company 

 During lockdown period R&D department of the company have worked for 24x7 and has developed ~50-60 new products in last 120 days. Some of 

the new products like soap, hand sanitizers will also help in reduction of seasonality in sales 
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  Most of the new products are outsourced for production  

 Expect additional 3.5%-4% contribution in sales in FY21 from new launches 

 Recently company has launched hand sanitizer, antiseptic soap, hand wash, aloe vera gel under Boro Plus brand 

 In June 2020 company also launched Zandu Ayush Kwath Powder (immunity booster Kadha) & Zandu ayurvedic hand sanitizer. Further company has 

identified number of new launches which are planned  under brand Zandu brand & most of the products will be launched pan India 

 Company will launch some home hygiene products going forward under a new brand name 

 Certain MNC’s have taken a call to drop the name “Fair” from their existing brand, company is in process of studying all implications & will take 

informed decision in this regard for its brand “Fair & Handsome” 

 CCI has approved acquisition of Emami Cement by Nuvoco Vistas Corp & Emami group also sold the solar business to Brookfield Asset Management 

 Promoters will receive money from sales of cement business & transaction is expected to be concluded by next fortnight 

 Promoter’s stands committed to reduce promoter pledge, which is expected to reduce from current 90% to 45% post receipt of money from cement 

deal. Plan is to reduce pledge to nil by FY21e either via land sale or sale of some other business 

 Expect some delay in revival & implementation of new strategy with respect to Fair & Handsome (due to evaluation in name change of the brand) 

 Company is planning to launch number of new products under brand “Creme 21” in the international market &  expects to reach similar level of 

international sales in FY21 vs FY20 
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 Lux Industries Ltd.  

 Company re-started production from first week of May 2020, since then good traction is visible in sales 

 Current production has reached to pre-COIVD levels 

 In Q1FY21 expect impact of only 5%-12% (YoY) in sales, as company has witnessed good demand from the domestic market in the month of May & 

June 2020. Expect exports revenue to be lower due to global restrictions  

 In Q1FY21 yarn prices are down significantly, company has retained the benefit of lower raw material prices which will lead to margin improvement 

 Company is receiving upfront money from the distributors & dealers because of the strong demand of company’s product in the market. Distributors 

are also collecting upfront money from the retailers 

 Currently channel inventory starting from the manufacture to the retailers levels is running out of stocks due to good demand 

 Company is currently not running any schemes for the distributors & dealers due to good demand from end markets 

 Innerwear industry is quite fragmented with multiple smaller players with limited financial resources, expect consolidation in the industry which 

would provide opportunities for growth to the larger organized players 

 In mass market segment 40%-50% of the market is un-organised sector   

 Management expect consolidation & shift from unorganized to organized in the innerwear industry going forward due to COVID 

 Company expect good demand from the winter products as channel stock is at very low levels given good winter season last year 

 Company has improved its working capital at the end of FY20 compared to H1FY20, focus is to further reduce working capital cycle 

 Company is witnessing good demand from rural & semi-urban areas across the country 

 During lockdown period company was in continuous touch with its distributors, dealers & retailers who has helped the company to get a 

understanding of on-ground situation in various markets 

 Company has received feedback during lockdown that in the rural area some of the kirana stores has also started selling basic men’s inner wear 
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 FY20 performance 

 In FY20 company reported group turnover (including Ebell Fashion & JM Hosiery) of INR1790cr & EBIDTA of INR270cr. Standalone ROCE-27.8%, ROE-
24.7%, Net D/E-0.3x 

 In FY20 company produced ~20cr pcs (standalone), avg selling price range between INR61-63/pcs 

 In FY20 EBIDTA margin for Ebell Fashion-~18%, JM Hosiery-~11% 

 EBIDTA of Ebell Fashion & JM Hosiery together for FY20-INR70cr vs INR60cr (YoY) 

 In FY20 sales from brand “ONN” was up 5% (YoY), mid-premium & premium brands has done better than economy brands, which has also resulted in 
improved margins 

 Distribution for brand “One 8” also started from Q4FY20 

 In FY20 exports sales of INR135cr flat YoY.  

 In Q4FY20 company lost sales of ~INR135cr due to lockdown, & has not carried forward schemes & target incentives into FY21 from last year 

 Excluding impact of lockdown in Q4FY20 Sales/EBIDTA/PAT growth would have been 8%/6%/22% (YoY) respectively 

 In FY20 company spent INR89cr (7.36% of sales) on sales & marketing expenditure 

Update on merger 

 The proposed scheme for merger of Ebell Fashion & JM Hosiery with Lux Industries in on track 

 Application for merger is currently pending under NCLT for approval, management is pushing to accelerate the process to get a hearing date, delay is 
due to COVID. Expect the merger process to get completed by Nov/Dec 2020 

Exports-outlook 

 Company exports to more than 40 countries. Management expect exports sales to be impacted in FY21 as many countries still have restrictions 
relating to COVID. Major exporting countries include Africa & Middle East etc 

 Company is receiving positive enquiry from export market, but conversion are low currently 

 Margins in exports are better compared to domestic margins 



 12 

 Balance Sheet 

 At the end of FY20 group debt was at INR185cr, & company has been able to retire most of the debt in Q1FY21 on account of strong demand & cash 

flows 

 Expect debt at the end of FY21 to be within INR100cr, no major capex plans for FY21 

Other points 

 Company has a distribution reach of ~2.5-2.75 lakh outlets through multi branded outlets 

 Regional split of sales in India is East-27%,West-19%, Central-16%, North-25%, South-13% 

 Company sells ~80% of the products in the rural market & rest of the sales in the urban market 

 Company has strong distribution reach  in north, east & western parts of the country 

 Company has witnessed reduction in working capital mainly led by reduction in debtors 

 In Q4FY20 other expenditure was lower because there was no forex loss compared to last year 

 Expect adv/sales expenditure to come down in FY21 over last year 

 Expect adv/sales reduction by 1%-2% (YoY) in FY21. Will maintain adv/sales ~7%-8% of sales going forward 

 Company derives 1.5%-2% of sales from online channel specially from premium brands 

 Company has paid dividend of INR12.5 per share in FY20 
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 Cera Sanitaryware Ltd. 

 In FY20 sales mix from Sanitaryware- 49%,Faucets-26%, Tiles-22%, Wellness-3% 

 In FY20 segmental declines in sales for Sanitaryware-16.8%, Faucets-2.5%, Tiles- 3.1%, Wellness-2.70% (YoY) 

 Company has launched total of 765 new products  in FY20,70% of the new products launched were is in affordable housing segment 

In FY20 sales mix from project business-28% & retail-72%, in Q4FY20 project business-30%, retail business-70%. Company competes only with top 10-

12 players in the project business 

 Company has very low contribution of sales from commercial real estate segment sales 

 In Q4FY20 sales performance was good till Jan, Feb & March 10, 2020 post that sales has declined considerably 

 Majority of sales (around 2 months) happens in last 15 days of March which is expected to be around ~INR150-200cr. Distributor & dealers picks up 

stocks to meet yearly targets & avail schemes 

 Demand was improving in FY20 till March 10,2020 driven by increased off take from tier 3 cities  

 Plant resumed from May 5th, 60% of the labours of the company is from nearby areas. Company is not facing any labour un-availabity issues 

 Company re-started operations from May 5th with one shift, demand is gradually picking up in tier 3 towns. Company continues to operate on a 

single shift currently 

 Lot of stocks were in transits during lockdown which have now reached respective destinations 

 Resumption of activity is visible in small projects with G+3/4 buildings & in projects where top 10 EPC contractors are executing projects 

 In FY20 contribution from Tier 1 cities- 31% vs 29%,Tier 2- 12% vs 13% (YoY), Tier 3 & below-56% vs 57%, Exports-1% vs 1% (YoY) 

 Company has only 20% of the overall cost as fixed cost, outsources 50% of the requirement  from 3rd party 

 In terms of reduction in fixed cost company has taken lot of initiatives like consolidation of warehouses, reduction in sizes of the warehouse etc 
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  In FY20 contribution from top 100 dealers-36%, top 500 dealers-66% of sales 

 In FY20 regional breakup of sales North-30%, East-10%, West-17%, South-42% & exports-1% 

 In Q4FY20 capacity utilization for Sanitaryware -73%, Faucets-72% & for FY20 Sanitaryware- 86%,  Faucets-70% 

 There are ~800-900 plants operating at Morbi for tiles manufacturing, of which only ~50% of the capacity is back into operations over last 2.5 months 

due to migrant labour problems & cash flows issues 

 In Sanitaryware un-organised players are restricted towards Swacch Bharat Mission projects 

 Company provides 10 years warranty on Sanitaryware, 24 hours call center for complaint & after sales service 

 Company is having a balanced mix between own manufacturing & outsourcing. Company outsources lower value & margins products & focus on only 

high margin & value products 

 Capex for the company has been in the range of INR55-75cr, has maintained historical capex in the range of 40%-45% of cash flows 

 At the end of FY20 cash & cash equivalent at INR230cr, highest ever in the history of the company 

 Prices of key raw material clay down 5%, Zinc 5%, Zirconium down 5% (YoY) 

 In FY20 avg gas prices paid by the company was INR22.58/cbm (Gail- INR14.58/cbm, Sabarmati-INR34.15/cbm). In June 2020 price of gas which 

company buys from Gail-INR11.75/cbm, Sabarmati-INR36.37/cbm 

 In Q4FY20 share of gas sourced by the company from Gail was 63% & FY20-59% of total gas consumed 

 Company is in dialogue with vendors for re-negotiation of variable expedite. Fresh contracts has been signed in FY21 for rent of ware houses etc 

 In Q4FY20 days of Inventory-62 vs 48, Debtors-57 vs 68, Payables-44 vs 38 days. Net Working Capital of 74 vs 79 days (YoY) 

 Last price hike taken was of  3%-5% in May 2019, next price hike planned in August/September 2020 is in range of 3%-5% depending on demand 

conditions 
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 Impact of COVOD-19  

ITC Ltd. 

 ITC did not give any estimation on the future impact of COVID-19 on the operations but is well prepared to face anticipated challenges. 

 However, with the relaxations in the lockdown company responded proactively to operate in the ‘new normal’. Currently all its factories are 

operational and sales & distribution operations are progressively normalizing. 

 Manufacturing of staples (atta, biscuits and noodles) is operating with 100% level of capacity utilization. Most other major categories of FMCG 

Segment, Paperboards and Packaging are operating at 80-85% of normal levels. All the cigarette units are fully operational. 

 The nationwide lockdown in March 2020 has impacted company’s all businesses such as Agri-commodities, as there was shortage of vehicles for 

transportation of essentials; Hotels, due to the sharp decline in travel and hospitality; Cigarettes, as a result of challenges from external operational 

disturbances; and Education & Stationery Products given the postponement in the commencement of the academic session. 

 ITC has launched innovative and useful products during the lockdown responding to the opportunities emerging from changing consumer needs - 

Savlon Disinfectant Spray, Savlon Hexa with added protection, Savlon Wipes, Nimwash, B-Natural Plus range of immunity beverages, home and 

family packs of some of the company’s trusted brands and so on. 

 As a first mover, ITC collaborated with service delivery partners for its products such as Dominos, Swiggy, Zomato, Dunzo, Amway etc. 

 ITC started innovative measures such as ‘ITC Store on Wheels’ and e-commerce platform- ‘ITC eStore,’ to ensure direct reach to consumers. 

 During the lockdown, ITC entered into a Share Purchase Agreement (SPA) to acquire 100% of the equity share capital of Sunrise Foods Pvt Ltd. 

 Company’s Hotel business has also taken several interventions to mitigate the impact of the challenging business environment which includes 

specially customized packages for short getaways/staycations, revamped packages with curated offers for meetings, launch of specially crafted 

takeaway dining service, extension of additional benefits to members of the Club ITC loyalty programme etc. 

 Company is debt-free with strong balance sheet and liquidity position. It also has a robust track record and remains the leader in the FMCG industry 

in free cash flow generation (↑30% YoY to Rs. 11,693 cr in FY20). 
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 Result Update 

ITC Ltd. 

Cigarettes 

 All Cigarettes factories are currently operational and sales & distribution operations are progressively normalizing. 

 Cigarettes business was impacted due to steep increase in taxes w.e.f. 1st February 2020, disruptions in operations in March 2020, persistent 
weakness in overall demand environment and sharp increase in illegal trade in recent years. 

 Company sustained its leadership position in the cigarette business and several new variants were introduced in FY20 

 Innovative launches - Gold Flake Indie Mint & Gold Flake Luxury and the extension of Gold Flake Neo & Classic Rich & Smooth to other markets. The 
business also deployed focused offers under the 'American Club', 'Wave', 'Player's Gold Leaf', 'Pall Mall', 'Navy Cut', and 'Flake' trademarks in 
strategic markets towards bolstering and strengthening its market standing. 

 It is pertinent to note that since 2016-17 i.e. pre-GST, taxes on cigarettes have increased by 40%, i.e. at a CAGR of about 12% (on a comparable basis) 
- over thrice the rate of inflation during the same period. 

 Consequently, while the share of legal cigarettes in total tobacco consumption in the country has declined considerably from 21% in 1981-82 to a 
mere 9% (against global average of 90%), aggregate tobacco consumption has increased over the same period. 

Branded Packaged Foods (essential consumer goods space, viz. staples, noodles, snacks, biscuits, dairy etc) 

 Company sustained its position as one of the fastest growing branded packaged foods businesses in the country. 

 It also ramped up the capacity of the business in certain categories to cater to surge in demand. 

 It is implementing several initiatives to improve profitability and also investing in brand building for new categories viz. Dairy, Juices, Chocolates and 
Coffee. 

Personal Care Products 

 Towards the end of FY20 with the heightened awareness for personal hygiene in the wake of the pandemic led to a surge in demand for products in 
the 'Health and Hygiene' portfolio such as hand sanitizers, hand wash, antiseptic liquids and floor cleaners. 

 During lockdown company also launched innovative products in record time in the segment. 

 Company’s products are now available on all key e-commerce platforms 
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 FMCG-Others 

 FMCG-others segment revenue grew by 5% YoY (excluding the Lifestyle Retailing Business) driven by enhanced scale, product mix enrichment, 
reduced distance-to-market and other strategic cost management initiatives. 

 Rural markets, which accounts for around one-third of the industry and have been the key driver of growth in recent years, witnessed a steep fall in 
growth rates. Rural growth stood at 0.8x of urban markets in FY20 compared to 1.4x in FY19. 

Education and Stationery Products (ESP) 

 ESP business was on track to deliver a double digit revenue growth, prior to the outbreak of the pandemic. It was adversely impacted in the peak 
month of March 2020 due to closure of educational institutions, sluggish demand and tight liquidity conditions. 

 In FY20, the business commissioned a dedicated facility equipped with state-of-the-art machinery for manufacturing notebooks. 

 Demand in ESP would continue to be subdued pending resumption of the educational institutes. 

Hotels 

 The Hotels business posted strong growth of ~19% YoY for first nine months but was severely impacted towards the end of FY20. Full year revenue 
growth stood at ~10% YoY which was mainly driven by the newer properties in the portfolio. 

Agri Business 

 Company consolidated its leadership position as the largest Indian exporter of unmanufactured tobacco. 

 Business has acquired several new customers in recent years, generating substantial revenue during the year 

 The frozen snacks range, currently comprising 11 vegetarian and 6 non-vegetarian delicacies. It is available in over 50 cities and is gaining good 
consumer traction. 

Paperboards, Paper & Packaging 

 Strategic investments in pulp import substitution, proactive capacity addition in Value Added Paperboard (VAP) segment, process improvements and 
a cost-competitive fibre chain supported by effective go-to-market strategies helped the company deliver robust growth in revenue and substantial 
improvement in the segment. 

 The packaging business, however, witnessed a marked slowdown in demand especially in the FMCG and Liquor industries, which weighed on its 
performance. 
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 CESC 

Net profit of CESC declined 19.09% to INR250.00 crore in the quarter ended March 2020 as against INR309.00 crore during the previous quarter ended 

March 2019. Sales declined 4.75% to INR1583.00 crore in the quarter ended March 2020 as against INR1662.00 crore during the previous quarter ended 

March 2019. For the full year,net profit declined 2.03% to INR918.00 crore in the year ended March 2020 as against INR937.00 crore during the previous 

year ended March 2019. Sales rose 1.06% to INR7836.00 crore in the year ended March 2020 as against INR7754.00 crore during the previous year 

ended March 2019. 

Bharat Forge 

Bharat Forge Ltd reported a consolidated net loss of INR68.59 crore in the fourth quarter ended March 31, on account of lower revenue and impairment 

of its investment in associate firm Tevva MotoINRJersey Ltd due to the coronavirus pandemic. The company had posted a consolidated net profit of 

INR324.09 crore in the corresponding quarter of the previous financial year. Its consolidated revenue from operations during the period under review 

stood at INR1,741.92 crore, compared with INR2,670.78 crore in the year-ago period. For the full financial year 2019-20, the company's consolidated net 

profit stood at INR349.25 crore, against INR1,032.6 crore in the previous year. The firm's revenue from operations in 2019-20 was at INR8,055.84 crore, 

against INR10,145.73 crore in 2018-19. 

Minda Industries Ltd 

Minda Industries Ltd. announced its quarterly results consolidated net sales in Q4FY2 stood at INR1,338.97cr, which declined by 9.92% yoy from 

INR1,486.46cr in Q4FY19. EBITDA stood at INR121.99cr in Q4FY20 that decreased by 34.19% yoy. For Q4FY19, it posted EBITDA of INR185.37cr. EBITDA 

margin as of Q4FY20 was at 9.11% that declined by 3.36% yoy against the same quarter, the previous year. The consolidated net profit in Q4FY20 came in 

at INR12.84cr that declined by 84.85%, as compared to Q4FY19, when it reported INR84.78cr. The net profit margin in Q4FY20 came in at 0.96% that 

declined by 4.74% yoy. The net profit margin for Q4FY19 came at 5.7%.  

Welspun India 

Welspun India reported a consolidated net profit of INR90.59 crore in the fourth quarter ended March 31. The company had posted a consolidated net 

loss of INR78.43 crore in the year-ago period. Total income during the quarter under review stood at INR1,664.46 crore as against INR1,600.94 crore in 

the corresponding quarter a year ago. For fiscal year 2019-20, the company posted a consolidated net profit of INR524.35 crore as compared with 

INR226.17 crore in 2018-19. Total income for FY20 stood at INR6,836.18 crore as compared with INR6,608.44 crore in FY19 
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 MRF  

MRF  posted over two-fold surge in consolidated net profit to INR679.02 crore for the fourth quarter ended March 31. The company had reported a net 

profit of INR293.93 crore for the same period of 2018-19 fiscal. Revenue from operations stood at INR3,685.16 crore as compared with INR4,137.67 

crore in the same period of 2018-19. For 2019-20 fiscal, the company posted a consolidated net profit of INR1,422.57 crore as against INR1,130.61 crore 

in 2018-19. Revenue from operations for last fiscal stood at INR16,239.36 crore as compared to INR16,062.46 crore in 2018-19. The tyre industry has 

been facing market demand problems emanating from the crisis that the automobile sector has been confronting for some time.  

Ramkrishna Forgings 

Net loss of Ramkrishna Forgings reported to INR7.57 crore in the quarter ended March 2020 as against net profit of INR24.92 crore during the previous 

quarter ended March 2019. Sales declined 50.03% to INR239.56 crore in the quarter ended March 2020 as against INR479.40 crore during the previous 

quarter ended March 2019. For the full year,net profit declined 91.92% to INR9.70 crore in the year ended March 2020 as against INR120.11 crore during 

the previous year ended March 2019. Sales declined 37.01% to INR1216.47 crore in the year ended March 2020 as against INR1931.08 crore during the 

previous year ended March 2019. 

ONGC 

Oil and Natural Gas Corporation (ONGC) reported a pre-tax loss of INR10,529 crore in the fourth quarter of the financial year 2019-20 (Q4FY20) because 

of a drop in crude oil prices, the impact of the lockdown, and exchange losses. This is ONGC’s first ever quarterly loss. It earned a profit before tax (PBT) 

of INR11,691 crore in the corresponding period of FY19. The company’s revenue from operations declined by 7 per cent to INR104,489 crore in the 

period under review, compared to INR112,539 crore the previous year. This is one of the first times in recent years that we are posting a loss. The 

combined impact of reduced demand, Covid-19, reduced offtake and lower crude prices had an impact on our numbers to the tune of INR4,900 crore. 

Another major factor was foreign exchange losses. The rupee had depreciated heavily during the quarter, resulting in a loss of INR1,113 crore on 

exchange rate variation, as against a gain of over INR200 crore during the same time last year. During the quarter under review, the company’s net 

realisation on crude was seen $49.01 a barrel, as against $61.93 a barrel a year ago. Gas price for the quarter was also lower at $3.23 per million metric 

British thermal unit (mmBtu), compared to $3.36 a mmBtu in the year-ago period. ONGC had recognised an exceptional item towards impairment loss of 

INR4,899 crore in Q4 to factor into estimated future crude oil and natural gas prices. For the whole of FY20, the company’s PBT fell by 65 per cent to 

INR19,068 crore as against INR54,846 crore in FY19. Revenue from operations saw a 6 per cent drop from INR453,683 crore in FY19 to INR425,001 crore 

in FY20. During the quarter under review, the company’s total crude oil production dropped by 1.4 per cent to 5.8 million tonnes (MT), compared to 5.9 

MT in a year ago. Total gas production, too, declined 7.9 per cent to 6.04 billion cubic meter (bcm), compared to 6.56 bcm a year ago.  
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 La Opala 

Net profit of La Opala RG declined 15.28% to INR13.69 crore in the quarter ended March 2020 as against INR16.16 crore during the previous quarter 

ended March 2019. Sales declined 11.40% to INR63.82 crore in the quarter ended March 2020 as against INR72.03 crore during the previous quarter 

ended March 2019. For the full year,net profit rose 13.82% to INR84.27 crore in the year ended March 2020 as against INR74.04 crore during the 

previous year ended March 2019. Sales declined 2.91% to INR270.01 crore in the year ended March 2020 as against INR278.10 crore during the previous 

year ended March 2019. 

Cera Sanitaryware 

Net profit of Cera Sanitaryware declined 3.00% to INR37.24 crore in the quarter ended March 2020 as against INR38.39 crore during the previous quarter 

ended March 2019. Sales declined 28.57% to INR297.85 crore in the quarter ended March 2020 as against INR416.97 crore during the previous quarter 

ended March 2019. For the full year,net profit declined 1.62% to INR113.25 crore in the year ended March 2020 as against INR115.12 crore during the 

previous year ended March 2019. Sales declined 9.46% to INR1223.69 crore in the year ended March 2020 as against INR1351.55 crore during the 

previous year ended March 2019. 

Bharat Electronics 

Net profit of Bharat Electronics rose 74.28% to INR1046.73 crore in the quarter ended March 2020 as against INR600.59 crore during the previous 

quarter ended March 2019. Sales rose 51.43% to INR5728.57 crore in the quarter ended March 2020 as against INR3782.87 crore during the previous 

quarter ended March 2019. For the full year,net profit declined 3.32% to INR1823.85 crore in the year ended March 2020 as against INR1886.40 crore 

during the previous year ended March 2019. Sales rose 6.60% to INR12636.58 crore in the year ended March 2020 as against INR11854.70 crore during 

the previous year ended March 2019. 

GE T&D India 

Net loss of GE T&D India reported to INR187.13 crore in the quarter ended March 2020 as against net profit of INR26.09 crore during the previous 

quarter ended March 2019. Sales declined 25.82% to INR664.17 crore in the quarter ended March 2020 as against INR895.29 crore during the previous 

quarter ended March 2019. For the full year,net loss reported to INR302.56 crore in the year ended March 2020 as against net profit of INR212.67 crore 

during the previous year ended March 2019. Sales declined 25.13% to INR3158.70 crore in the year ended March 2020 as against INR4218.82 crore 

during the previous year ended March 2019. 
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 Bharat Dynamics 

Bharat Dynamics reported a 149.51 percent surge in net profit to INR309.72 crore in Q4 FY20 over Q4 FY19. Revenue went up 63.7 percent at INR1,435.4 

crore against INR878 crore YoY. EBITDA of the .company stood at INR404.7 crore against INR120.3 crore YoY. EBITDA margin came in at 28.2 percent 

against 13.7 percent YoY. The Board of Directors of the company have recommended a final dividend at INR2.55 per share.  

Parag Milk Foods 

Parag Milk Foods reported a 67.71 per cent decline in profit after tax (PAT) to INR10.10 crore for the quarter ended March 31. The company's PAT had 

stood at INR31.28 crore during the corresponding quarter of 2018-19. Its total income during the quarter witnessed 20.97 per cent fall to INR536.17 

crore compared to INR678.48 crore in the corresponding quarter of 2018-19. For the full financial year 2019-20, the company's PAT dropped 22.39 per 

cent to INR93.68 crore compared to INR120.71 crore in 2018-19. However, the firm's total income went up slightly by 1.64 per cent to INR2,445.52 crore 

compared to INR2,405.92 crore in 2018-19. 

Lux Industries 

Net profit of Lux Industries declined 18.81% to INR30.55 crore in the quarter ended March 2020 as against INR37.63 crore during the previous quarter 

ended March 2019. Sales declined 25.52% to INR285.31 crore in the quarter ended March 2020 as against INR383.05 crore during the previous quarter 

ended March 2019. For the full year,net profit rose 24.38% to INR126.01 crore in the year ended March 2020 as against INR101.31 crore during the 

previous year ended March 2019. Sales declined 0.31% to INR1194.22 crore in the year ended March 2020 as against INR1197.94 crore during the 

previous year ended March 2019. 

Petronet LNG 

Petronet LNG consolidated net profit dropped 19.80% to INR373.20 crore on 2.19% rise in net sales to INR8,567.15 crore in Q4 March 2020 over Q4 

March 2019. Consolidated profit before tax (PBT) tanked 26.37% to INR500.43 crore in Q4 FY20 as against INR679.69 crore in Q4 FY19. Total tax expense 

skid 40.63% to INR127.23 crore in Q4 FY20 as against INR214.31 crore paid in Q4 FY19. The Q4 result was declared after trading hours yesterday, 29 June 

2020. The operations of the company were uninterrupted during the lockdown due to outbreak of COVID-19, as natural gas is declared as one of the 

essential commodities. Considering the above, and the company's healthy liquidity position, there is no uncertainty in the going concern of the company 

and it will be able to meet its financial obligations over the foreseeable future. Meanwhile, the board has recommended a final dividend of INR7 per 

equity share.  
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 MRF 

MRF reported a net profit of INR293.93 crore for the same period of 2018-19 fiscal. Revenue from operations stood at INR3,685.16 crore as compared 

with INR4,137.67 crore in the same period of 2018-19. For 2019-20 fiscal, the company posted a consolidated net profit of INR1,422.57 crore as against 

INR1,130.61 crore in 2018-19. Revenue from operations for last fiscal stood at INR16,239.36 crore as compared to INR16,062.46 crore in 2018-19. The 

company's board recommended a final dividend of INR94 per share  

Phoenix Mills 

The Phoenix Mills' consolidated net profit slumped 79.56% to INR46.69 crore on 44.8% drop in net sales to INR399.23 crore in Q4 March 2020 over Q4 

March 2019. Consolidated profit before tax (PBT) tanked 76.51% to INR76.14 crore in Q4 FY20 as against INR324.18 crore in Q4 FY19. Total tax expense 

skid 45.32% to INR27.88 crore during the period under review. Consolidated EBITDA for the quarter dropped 46% to INR204.30 crore in Q4 FY20 over Q4 

FY19. EBITDA margin was at 51% in Q4 FY20 as against 52% in Q4 FY19. Meanwhile, the company's board approved raising an aggregate amount of up to 

INR1,200 crore through rights issue. 

Tata Steel 

Tata Steel reported consolidated net loss during the January-March quarter at INR1,236 crore. The company had reported a net profit of INR2,353 crore 

during the same period last year. The company reported exceptional items loss of INR3,406 crore, which was primarily due to an impairment of non-

current assets. Tata Steel was able to meet the street expectations on the consolidated revenue front at INR33,770 crore during the period, but it was 

lower by 20.4% compared to the same period last year. The EBITDA fell by a sharp 40% at INR4,669 crore, but was ahead of estimates. Consequently the 

company’s Ebitda margins came in at 13.82%, down by 447 basis points. The company’s EBITDA per tonne on a consolidated basis declined to INR7,183 

crore versus INR10,325 in the January-March 2019. On a consolidated basis, the company reported a decline of 13.56% in the steel deliveries on a year-

on-year basis. India steel deliveries declined by nearly 15% to 4.03 million tonnes during the quarter due to the nationwide lockdown in late March 20. 

The steel maker’s gross debt at end of March 31, 2020 stood at INR1,16,328 crore while net debt was INR1,04,779 crore.  

Eveready Indstries 

Eveready Industries India reported consolidated net profit surged to INR63.07 crore in Q4 March 2020, higher than net profit of INR4.54 crore in Q4 

March 2019. Consolidated net sales declined 32.4% to INR224.08 crore in Q4 FY20 over Q4 FY19. Profit before tax (PBT) stood at INR78.09 crore in Q4 

FY20, higher than INR6.06 crore in Q4 FY19. Current tax expense jumped to INR14.23 crore in Q4 FY20 as against INR1.08 crore in Q4 FY19. The company 

reported exceptional gain of INR62.03 crore on sale of land at Hyderabad. The profitability was aided by rise in gross margin in the core segments of 

batteries and flashlights and improvement in operating margin due to additional cost savings measures. The discontinuance of the packaged tea business 

further helped the company in improving margins and releasing working capital.  
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 Godfrey Phillips 

 In Q4FY20: Net Sales down 4% (YoY) at INR592cr, EBIDTA (Adj for IND 116)-INR66cr up 5% (YoY) & PAT-INR39cr down 20% (YoY) 

 EBIDTA growth was supported by lower adv & sales promotion exp at INR39cr down 34% (YoY) 

 EPS-INR7.44 vs INR9.28 (YoY) 

Segmental 

 Cig, Tobacco & Related products- Sales INR590cr up 3% (YoY), EBIT- INR71cr up 8.7% (YoY) 

 Retail & Related products- Sales INR91cr up 25% (YoY), EBIT- Loss INR32cr vs loss INR26 cr (YoY) 

FY20 Results 

 In FY20: Net Sales up 15% (YoY) at INR2877cr, EBIDTA (Adj for IND 116)-INR533cr up 32% (YoY) & PAT-INR325cr up 25% (YoY) 

 PAT growth was supported by higher other income & lower tax rate. Tax Rate at 28.3% vs 32.1% (YoY) 

 EPS-INR74.02 vs INR50.06 (YoY). DPS-INR24 vs INR10 

Segmental 

 Cig, Tobacco & Related products- Sales INR2700cr up 16.6% (YoY), EBIT- INR550cr up 39% (YoY) 

 Retail & Related products- Sales INR368cr up 26.5% (YoY), EBIT- Loss INR123cr vs loss INR83 cr (YoY) 

 Stock is trading at a P/E of 14xFY20 EPS 

 Company is having cash & cash equivalent of INR1122cr (approx.) at end of FY20 
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 Domestic News 

Auto sales may see more than 70 per cent drop in Q1 

Indian automakers could report the worst demand decline in almost three decades in the three months to June, with wholesale dispatches and retail 

sales of passenger vehicles contracting drastically in the quarter that coincided with arguably the world’s strictest and most comprehensive lockdown to 

prevent the coronavirus from spreading. The industry could see an overall decline of 25-45% in fiscal 2021 and Q1 could see a drop of more than 70 

percent, with heavy commercial vehicles xpected to see a degrowth of 50%, touching sales levels of 2008. According to industry estimates, passenger 

vehicle wholesale figures could shrink to 1.5 lakh units from 8.73 lakh units. Retail sales could fall to 2.5 lakh units from 7.94 lakh units recorded last year. 

The industry is hoping for better numbers in June with sales limping back to 35% of pre-Covid levels. Even as the industry is looking forward to a better 

sales performance in June, the plant level capacity utilisation is just 20 to 40%. Industry watchers say the demand will depend on the fundamentals of the 

economy and also on how the Covid situation evolves. The months of April and May are not really representative of demand patterns as the majority of 

the dealerships were closed due to the lockdown and started operating only toward end-May. Segments such as two-wheelers are facing a production 

issues as they have now reached 65-70% capacity levels, while e-commerce has triggered growth for small and medium commercial vehicles. 

Coal India to invest INR15,700 crore in conveyor belts for movement between mines and wagons 

Coal India Ltd will invest INR15,700 crore in conveyor belts that will replace road movement between mines and wagons. In the first phase, it will 

upgrade infrastructure at 35 mines, each with capacity of four million tonnes per annum (MTPA) or more at six subsidiaries of the company. This involved 

capital expenditure (capex) of about INR12,300 crore and total capacity of 406 MTPA. Phase-2 includes 14 projects in which four subsidiaries will spend 

INR3,400 crore for total capacity of 100.5 MTPA. Multiple advantages include faster loading, easing load on road networks, savings on diesel costs, 

cleaner environment and stoppage of possible pilferage. This will be a tipping point in our first mile coal transportation. Coal will be loaded directly onto 

wagons from silos, eliminating manual loading through pay loaders, which is generally prone to overloading or under loading. Improved computer aided 

loading will be faster than the current system and bring down wagon idling. Wagon cycle time will be reduced by a few hours increasing availability. 

India plans incentives for auto companies to boost exports 

India is drawing up an incentive scheme for the autos sector aimed at doubling exports of vehicles and components in the next five years, four sources 

with direct knowledge of the matter told Reuters. The Department of Heavy Industries (DHI) has sought feedback from auto industry groups on the initial 

proposal, which suggests giving incentives over five years to increase local production and procurement for export. The incentives would be based on the 

sales value of vehicles or components and eligible companies would need to meet certain conditions, including a minimum revenue and profit threshold 

and presence in at least 10 countries. DHI did not immediately respond to a request for comment. 
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 PM Modi extends PM Gareeb Kalyan Anna Yojana till end of November 

Prime Minister Narendra Modi announced the extension of the PM Gareeb Kalyan Anna Yojana until the end of November. The scheme will cover around 

800 million people. Explaining the steps taken by his government in dealing with the impact of Covid-19 in India, the PM said that we are at a stage, 

especially after lockdown, where we needed to take more precautions to stay safe from the coronavirus. We are entering a time when we all become 

prone to common illnesses. So, I urge everyone to take good care of themselves. So far as coronavirus is concerned, India is better placed than the rest of 

the world. The timely implementation of the lockdown in India saved many lives. The Prime Minister also delivered a word of caution when he noted that 

since Unlock 1 has been implemented, we are becoming more and more careless. Measures like wearing maks and maintaining social distancing are not 

being followed strictly. The need of the hour is that everyone take the same level of precaution as during lockdown, especially in containment zones. We 

will have to take it upon ourselves to caution and advise everyone who is not taking the precautions. We saw recently that the PM of a country was fined 

the equivalent of INR13,000 for not wearing a mask at a public place. He advised local administrations to adopt a similar attitude. INR31,000 crore was 

credited directly into people's accounts. An additional 90 million farmers benefitted, having received INR18,000 crore directly in their bank accounts. PM 

Gareeb Kalyan Rojgar Yojana is also being implemented at the cost of INR50,000 crore. Aside from all these, what has surprised the world is how such a 

large number of people 2.5 times as many people as the population of the US have got the benefit of free ration in this country. Under this scheme, 

every member of household will get 5 kg or rice or flour every month until the end of November, in addition to 1 kg chana every month for each family. 

This will entailan additional INR90,000 crore of expenditure by the government. 

Indian bond yields fall to over one-week low after special OMO announcement 

India's benchmark 10-year bond yield dropped to its lowest level in over a week on Tuesday after the Reserve Bank of India announced a special open 

market operation to simultaneously buy and sell debt on July 2. The yield dropped to a low of 5.86%, its lowest level since June 22 and down 4 basis 

points versus its close. The RBI will buy up to INR100 billion worth of papers in the 9-13 year tenor from the market on July 2, while also selling 6- and 12-

month treasury bills of the same value.  

Bajaj Auto reports 31% drop in June sales 

Bajaj Auto reported a 31 per cent decline in its total sales at 2,78,097 units in June as against 4,04,624 units in the same month last year. Domestic sales 

declined by 34 per cent at 1,51,189 units last month as compared to 2,29,225 units in June 2019. The company total two-wheeler sales were down 27 

per cent at 2,55,122 units as compared to 3,51,291 units in the year-ago month. Domestic two-wheeler sales were at 1,46,695 units last month against 

1,99,340 units in June 2019, a decline of 26 per cent. Overall commercial vehicles sales also dropped by 57 per cent at 22,975 units last month compared 

to 53,333 units in the year-ago period with domestic sales falling 85 per cent to 4,494 units against 29,885 units in June 2019. Total exports last month 

were down 28 per cent at 1,26,908 units as compared to 1,75,399 units in June 2019. For the first quarter ended June 30, the company saw its total sales 

drop by 64 per cent to 4,43,103 units as compared with 12,47,174 units in April-June period of 2019-20. 



 26 

 Auto sector revenue drops 15 percent in Jan-Mar 

The auto sector reported a 15 per cent decline in revenue in the January-March quarter of 2019-20 while pharma, fertilizers and telecom sectors showed 

positive growth. In view of the continuing impact of the COVID-19 pandemic, the Securities and Exchange Board of India (SEBI) has given listed 

companies time until July 31 to submit their financial results for the quarter and the year ended March 31, 2020. Pharma and fertilisers sectors showed 

resilience, with positive quarterly revenue growth on yoy basis, largely due to their essential nature of service. The largest impact however was seen on 

auto manufacturers and ancillaries with over 15 per cent yoy revenue fall in 4QFY20. The re-COVID-19 expectation was that there could be some pre-

buying of BS-IV vehicles in 4QFY20; however, the opportunity was lost because of the lockdown. 

M&M records 55 pc fall in total sales at 19,358 units in June 

Mahindra & Mahindra reported a steep 55 per cent fall in total sales at 19,358 units in June. The company had sold 42,547 vehicles in June last year. 

Domestic sales dropped 53 per cent to 18,505 units last month, as against 39,471 units in June 2019. The company registered a 72 per cent decline in 

exports at 853 units last month as compared to 3,076 units in the year-ago period. Sales in the passenger vehicles segment, which includes UVs, cars and 

vans, stood at 8,075 units as compared to 18,826 units in the same month last year, a drop of 57 per cent. The commercial vehicle sales slumped 36 per 

cent to 10,417 units in June 2020 as against 16,394 units in the year-ago month. The automotive industry has started to see recovery both in the 

passenger and small commercial vehicle segments. This has been led primarily by rising rural demand and movement of essential goods across the 

country. 

Rural demand drives Hero MotoCorp sales of 4.5 lakh units in June 

Growth from rural and semi-urban markets, Hero MotoCorp, the world's largest two-wheeler manufacturer has made wholesale deliveries of 4.50 lakh in 

June, which is 90 per cent of the pre-Covid levels. Company has led the revival of the domestic two-wheeler sector in the month of June with wholesale 

deliveries made to dealerships of over 450,744 units  a record sequential growth of four times over the 112,682 units dispatched in May'20. Considering 

these are unusual and highly disrupted times, it is appropriate and logical to compare the sales trajectory in the sequential months, and not with the 

corresponding month of the previous year. In June of last year, it sold 6.16 lakh two wheelers. As per the company sales in the first quarter of FY'21 was 

subdued due to the impact of COVID-19 and the effects of the closure of the plant operations and the retail outlets through the entire month of April and 

most of May. Despite the challenging conditions, Hero MotoCorp sold a total of 563,426 units of motorcycles and scooters in the first quarter of Financial 

Year (April-June) 2020-21. Sales of over 4.5 lakh two-wheelers in a highly disrupted month is also a clear signal of the resilience of the Indian economy to 

be able to revive in the face of any adversity. This has vindicated our strong belief in the robust fundamentals of the Indian economy.  
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 Toyota Kirloskar domestic sales drops 63% in June to 3,866 units 

Toyota Kirloskar Motor reported 63.53 per cent decline in domestic vehicle sales to 3,866 units in June against 10,603 units in the same month last year. 

In May this year, the company had sold 1,639 units in the domestic market. The company did not export units last month while it had dispatched 804 

Etios units in in June 2019. With the gradual unlock in several parts of the country since May 2020. With demand picking up in the market after lockdown 

regulations were relaxed, Toyota dealers were able to mostly sell vehicles to customers from their held inventory in May thereby ensuring a lean 

inventory at the dealership by end of month. Last month, TKM along with strong support from its dealer partners has been able to keep the retail 

momentum growing for a second month in a row, hence resulting in 50 per cent reduction in its inventory cost at dealerships as compared to an year ago 

thereby making dealer operations more efficient. 

Maruti Suzuki sales drop slows in June at 53.7% 

Maruti Suzuki reported a decline of 53.7% to sell 52,300 units last month. The company had sold 113,031 units in the year-show period. Sales for the 

company fell across segments. While sales of mini cars Alto and S-Presso declined 44.2% to 10458 units in June, those of compact cars (Swift, DZire, Tour 

S, Celerio, Baleno, Ignis, WagonR) fell 57.6% to 26,696 units. Wholesale volumes of midsize sedans Ciaz dropped 76.2% to 553 units in the month under 

review. Sales of utility vehicles slid 45.1% to 9764 units. The company sold 1026 units of light commercial vehicle Super Carry in June, which is a drop of 

49.1% over the year-ago period. Maruti Suzuki exported 4,289 units in June. 

Escorts reports 21% increase in total tractor sales at 10,851 units in June 

Escorts Ltd reported 21.1 per cent increase in total tractor sales at 10,851 units in June. The company had sold 8,960 units in the same month last year. 

Domestic tractor sales were at 10,623 units in the month under review, as against 8,648 units in the year-ago month, a growth of 22.8 per cent. Exports 

during June, however, declined 26.9 per cent at 228 units as compared to 312 units in the year-ago period. 

Average power price in real time market 13 paise lower at INR2.22 per unit in June 

The average spot power price in the real time market (RTM) in its first month of launch in June was at INR2.22 per unit, which is lower than INR2.35 per 

unit in day ahead market at the Indian Energy Exchange. RTM allows consumers to purchase electricity at the exchange just one hour before delivery 

while in the day ahead market (DAM), power is bought for supply the next day. IEX launched the real time market on May 31 for delivery of power from 

June. RTM has accomplished volume of 515.46 MU ( million units) in June 2020. RTM saw a substantial sell-side liquidity at 1,810 MU - 2.4 times of the 

buy volumes at 742 MU -and competitive price discovery. Consequently, the average market clearing price was at INR2.22 per unit, lower than the DAM 

average price for June, at INR2.35 per unit. 
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 HPL acquires majority stake in Lummus Technology for enterprise value of $2.725 billion 

Haldia Petrochemicals Limited (HPL), a flagship company of The Chatterjee Group (TCG), along with an international partner and private equity firm 

Rhone Capital, has acquired the US based Lummus Technology for an enterprise value (EV) of $ 2.725 billion (approximately INR20,590 crore) from 

McDermott International. The development is expected to accelerate India’s progress towards ‘self reliance’ in materials technology space. Under the 

new dispensation, Lummus Technology would function as a ‘standalone’ autonomous entity. HPL, with its experience in manufacturing polymer 

products and downstream chemicals, would partner with Lummus in evolving technological improvements for these segments. 

India Key Industries’ Output Contracts in May on Corona Impact 

 India’s infrastructure industries’ output contracted for a third straight month in May 2020. 

 The index of eight core infrastructure industries declined 23.4% in May from a year ago.  

 The gauge makes up 40% of India’s factory output. 

 While the reading is an improvement from the record fall of 38.1% in April, it underlines the lingering effects of a lockdown.  

 A contraction in output of coal, crude oil, natural gas, steel, cement and electricity weighed on the overall index, while only production of fertilizers 

rose. 

 Among the sectors Coal recorded  -14% YoY decline; followed by crude oil -7.1% YoY; natural gas -16.8% YoY; petroleum refinery products -21.3% 

YoY; steel -48.4% YoY; cement -22.2% YoY; electricity output -15.6% YoY. 

 Only Fertilizer output rose by 7.5% YoY during May 2020. 

China's manufacturing activity better than expected in June 

 The Caixin/Markit manufacturing Purchasing Manager's Index came in at 51.2, beating expectations. The Caixin/Markit manufacturing Purchasing 

Manager's Index came in at 51.2. Market expectation was 50.5, as compared to 50.7 in May. 

 PMI readings above 50 indicate expansion, while those below that level signal contraction. 

 While manufacturing demand recovered at a fast clip, overseas demand remained a drag. 
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 India's factory activity contracts for third straight month in June albeit at a much shallower pace 

 The Nikkei Manufacturing Purchasing Managers' Index, compiled by IHS Markit, increased to 47.2 in June from 30.8 in May. However it was still 

below the 50-mark separating growth from contraction. 

 In June both output and new orders contracted at much softer rates than seen in April and May. 

 On the other hand, input and output prices declined for a third consecutive month in June, and manufacturers continued to cut staff. 

 The April-June period was the worst quarterly performance since the PMI survey began in March 2005. 

India Posts Current Account Surplus in Jan.-March Quarter 

 India’s current account posted a rare surplus in Q4 FY20. 

 The surplus was $600 million in January-March, or 0.1% of GDP. 

 The current account was in a deficit of $4.6 billion, or 0.7% of GDP, in the year-ago period. 

 The reason for the surplus was mainly due to a lower trade deficit at $35 billion and a sharp rise in net invisible receipts at $35.6 billion. 

 Lower oil prices along with fall in demand helped in bringing down India’s overall import bill. 

 Remittances by Indians employed overseas and other private transfers rose 14.8% from a year ago to $20.6 billion. 

 Net foreign portfolio investment declined by $13.7 billion, while foreign direct investment inflows during the period were higher at $12 billion, 

compared with $6.4 billion in the same quarter of last year. 

Tata Power to raise Rs 2,600 crore from Tata Sons via preferential issue 

Company’s board has approved an equity raise from its promoters for Rs 2,600 crore. In turn, Tata Sons' stake in the company will increase to 45.21 per 

cent. Tata Power‘s board also approved setting up an infrastructure investment trust (InvIT) for its renewables business. The company Tata Power will 

raise Rs 2,600 crore through a preferential issue to Tata Sons at a price of Rs 53 per equity share. The issue price for the equity shares has been fixed 

representing a 15 per cent premium to yesterday’s closing price.  
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 Maruti launches vehicle lease subscription service 

Maruti Suzuki India launched its vehicle lease subscription service for individual customers under ' Maruti Suzuki Subscribe' brand. The company has tied 

up with ORIX Auto Infrastructure Services Ltd, a subsidiary of ORIX Corporation, Japan, to launch the subscription service in India. The subscription 

service will begin as a pilot project in Gurugram and Bengaluru and will be initially available on Swift, Dzire, Vitara Brezza and Ertiga from Maruti Suzuki 

ARENA Channel and Baleno, Ciaz and XL6 from NEXA Channel. Maruti Suzuki India joins rival Hyundai Motor India, which had last year launched its 

subscription model initially in six cities across India as part of its partnership with self-drive car-sharing firm Revv. Similarly, MG Motor India also offers 

its subscription services through a strategic tie-up with Myles, the car sharing and car subscription company from Carzonrent. In May this year, German 

car maker Volkswagen had also launched its car-leasing schemes allowing customers to lease all BS-VI compliant cars in its portfolio with a minimum lock

-in period ranging from 2-4 years. Automobile industry players are looking at new ways of pushing sales and making vehicles accessible to customers in 

the wake of the COVID-19 pandemic which has added a further blow to the sector that was reeling through a prolonged slump from last year. 

Govt keeps close watch on Rs 55,000 cr power sector orders to Chinese companies 

The government is keeping a close watch on the tendering of the Rs 55,000-crore emission control equipment by the thermal power sector that has 

placed large orders on Chinese companies in the past. Most private and various state power companies are in discussions with Chinese companies for 

the emission control gear. Power utilities of states like Uttar Pradesh, Punjab, Haryana, Tamil Nadu, Karnataka and Maharashtra have sought global 

bidders for procurement against the Centre’s public procurement norms. Chinese emission control equipment is 20% cheaper than domestic gears. 

While Gujarat has placed order with a Chinese firm, Haryana recently cancelled its Chinese order. In his meet with various state power ministers on 

Friday, Union power minister R K Singh is likely to ask states to comply with the Central public procurement norms in placing orders. 

Novartis pays $729 mn to settle US charges that it paid doctors kickbacks 

Novartis AG agreed to pay more than $729 million to settle U.S. government charges it paid illegal kickbacks to doctors and patients to boost drug sales. 

The Swiss drugmaker will pay $678 million to resolve claims it organised tens of thousands of sham educational events where it lavished doctors with 

exorbitant speaker fees, expensive dinners and alcohol to induce them to prescribe its cardiovascular and diabetes drugs more often. It will also pay 

$51.25 million to resolve charges it funnelled money through three charitable foundations to cover co-payments of Medicare patients so they would 

purchase its drugs. Both settlements resolved civil charges that Novartis violated the federal False Claims Act. A Novartis spokesman said the costs of the 

settlement were covered by provisions that it had already made. 
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 India achieved 5.09% ethanol blending from December 1 to June 22 

Sugar mills and oil marketing companies (OMCs) have contracted supply of 170 crore litres of ethanol for blending with petrol in the current supply year 

(Dec-Nov) 2019-20. Against this, 92.5 crore litres of ethanol have already been supplied to the OMCs between Dec 1, 2019 and June 22, 2020, achieving 

an average all India blending of 5.09% with petrol till then. This is almost as per contracts signed for the supplies. The blending levels achieved in some 

States like UP, Haryana, Uttarakhand, Bihar and Karnataka is much higher at 8.5% to 9.8% with petrol. This could happen because of the good 

understanding and cooperation between the OMCs and sugar mills/ethanol manufacturers, when they together agreed to relocate ethanol supplies from 

depots that were full, to other depots and even to distant States, where there was hardly any ethanol being supplied, and therefore there was tankage 

capacity therein to take the reallocated ethanol supplies.  

Royal Enfield records 35 per cent decline in June sales 

Royal Enfield has reported a 35 per cent decline in total sales at 38,065 units in June. The company had registered total sales of 58,339 units in the same 

month a year ago. Domestic sales in June were at 36,510 units as against 55,082 units in the year-ago month, down 34 per cent. Exports last month were 

at 1,555 units as compared with 3,257 units in June 2019, a decline of 52 per cen. 
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 Global News 

Asian Stocks Climb in Thin Volume After U.S. Gains 

Asian stocks followed Wall Street modestly higher after a better-than-expected U.S. jobs report overshadowed concerns that new coronavirus hotspots 

could disrupt the economic recovery. Japanese shares edged up, with volume about 30% lower than the past month’s average. Australia outperformed, 

while Hong Kong, China and South Korea also saw gains. S&P 500 futures were little changed after the gauge posted a 0.5% advance Thursday, when the 

Nasdaq set another record. Treasury futures were steady along with the dollar, with American cash equity and bond markets shut Friday for a holiday. 

Gold is on course for a fourth week of gains, sitting just below $1,800 an ounce. 

Oil Set for Weekly Gain with Economic Optimism Outweighing Virus 

Oil slipped Friday but remained on track for a weekly gain as aggressive supply cuts and better-than-expected U.S. economic data overshadowed a surge 

in coronavirus cases in the world’s largest economy. Futures in New York fell toward $40 a barrel in Asian trading, but are still up almost 5% for the week. 

Crude rose along with broader markets on Thursday as data showed a rebound in the U.S. jobs market accelerated in June. That came after American 

crude stockpiles fell by the most this year and a survey showed OPEC oil production fell to the lowest since 1991 last month. The virus continues to surge 

unabated across large parts of the U.S., however, clouding the outlook for energy demand. The worsening outbreak may not have been fully captured in 

the jobs data, which provided a snapshot of hiring in the middle of the month before many states reversed course on their re-openings. 

The Latest: China Reports 5 New Cases of Coronavirus 

China reported five newly confirmed cases of coronavirus, two of them in the capital Beijing and three brought from outside the country, according to 

the National Health Commission. No new deaths were registered Friday, leaving the toll at 4,634 among 83,542 total cases of COVID-19 reported since 

the virus was first detected in the central city of Wuhan late last year. Another 103 people were in isolation being monitored as suspected cases or for 

having tested positive for the virus without showing symptoms. 

RUBBER: Futures Gain as China Manufacturing Sector Picks Up Pace 

Rubber futures in Singapore and Shanghai rallied on Thursday, setting them on track for the first weekly gain since mid-June, on optimism about 

improving manufacturing activity in the world’s top consumer, China. Futures in Singapore rallied as much as 1.5% on Thursday, the biggest intraday 

advance in two weeks, and are heading for a 1.1% weekly increase. Shanghai futures rose as much as 1.5% and are higher for a third day. Prices in Tokyo 

rose 0.9% before paring gains and are broadly flat for the week. 
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 Novartis to Pay $678 Million to Settle Doctor-Bribe Claims 

Novartis Pharmaceuticals Corp. agreed to pay $678 million to resolve a whistle-blower case accusing the company of paying kickbacks to thousands of 

doctors who prescribed its drugs and wooing them with lavish dinners and trips to Hooters, ending almost a decade of litigation. The U.S. sued the Swiss 

drug maker in 2013, joining in a case filed two years earlier by a former sales representative who accused the company of using its speakers’ programs to 

bribe doctors to write prescriptions for its products. Novartis paid “exorbitant speaker fees to doctors who gave no meaningful presentations, and 

provided expensive meals and alcohol to doctor attendees and their guests,” federal prosecutors in Manhattan said in a statement Wednesday. The case 

had been set to go to trial last year before being delayed to allow settlement talks to play out. 

Oil Edges Lower With Virus Fear Offset by U.S. Stockpiles Draw 

Oil edged lower as the re-imposition of anti-virus measures in parts of the U.S. was partially offset by a bigger-than-expected draw in American crude 

stockpiles and plunging output from OPEC producers. Futures in New York traded near $40 a barrel dipped after rising 1.4% Wednesday as the Energy 

Information Administration reported U.S. inventories shrunk by 7.2 million barrels last week, the most this year. Sentiment was also aided by a survey 

showing OPEC output fell to the least since 1991 last month. he coronavirus continues to run rampant through the world’s largest economy, with cases 

surging in California, Texas and Florida, the three biggest states. Many areas have now paused or reversed re-opening measures, weighing on energy 

demand. 

Global LNG Market Contracts in June as Virus Slashes Demand 

The liquefied natural gas market contracted in June with the global pandemic ending the fuel’s rapid growth streak. Global imports of the fuel last month 

fell 6.4% year-on-year, the first decline since at least December 2017, according to ship-tracking data compiled by Bloomberg. That compares to a 10% 

average growth rate for the previous 30 months. Exports also slipped as suppliers reacted to the drop in demand. Covid-19 measures have forced LNG 

buyers including South Korea and Mexico to delay or reduce deliveries, which sent spot prices spiralling to record lows. While prices in North Asia and 

Europe have started to gain ground in the last month, high inventories and a steady stream of exports from some cornerstone suppliers -- like Qatar and 

Nigeria -- could put the recovery at risk. 

Exxon under Pressure, PG&E Pushes Back 

Exxon Mobil Corp. and Chevron Corp. are coming under increasing pressure from climate-conscious investors to disclose their long-term forecasts for 

crude prices as the Covid-19 pandemic injects fresh uncertainty into the demand outlook for fossil fuels. Meanwhile, PG&E Corp. did not dispute the 

basic facts in a county prosecutor’s report that found it squarely at fault for the deadliest corporate crime in U.S. history, but took exception to being 

condemned for a “callous disregard” for safety. 
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 Oil Rises toward $40 on Signs U.S. Stockpiles Are Shrinking 

Oil rose after its best quarter in almost three decades following a report pointing to the first drop in U.S. crude stockpiles since May. Futures in New York 

climbed toward $40 a barrel after closing down 1.1% on Tuesday. The industry-funded American Petroleum Institute said that inventories shrunk by 8.16 

million barrels last week, according to people familiar with the data. That would be the largest draw this year if confirmed by Energy Information 

Administration figures due later on Wednesday. While the stockpiles data spurred some optimism, the demand outlook for the world’s largest economy 

remains uncertain as a resurgence in the coronavirus sees some states pausing or reversing the opening up of their economies. The U.S. is “going in the 

wrong direction” in its effort to contain the outbreak and daily case counts could more than double to 100,000 if behaviours don’t change. 

New South Wales Shuts Border; Fauci Issues Warning 

Anthony Fauci, the U.S. government’s top infectious disease specialist, warned lawmakers that coronavirus infections could rise to 100,000 a day if 

behaviours do not change. Trump says in Twitter post that he’s ‘more and more angry at China’ over the pandemic. New South Wales, Australia’s most-

populous state, said residents of 10 virus hotspots in neighbouring Victoria would face six months in jail or a fine of an $11,000 if they attempt to cross 

the border. The Japanese government is considering starting talks with China, South Korea and Taiwan as soon as this month to ease travel restrictions 

imposed to prevent the spread of coronavirus, Asahi reports, citing unidentified government officials. Property markets in Singapore and Australia 

extended their downward trend amid the pandemic. Home prices in the city-state fell for a second consecutive quarter after a two-month lockdown shut 

most of its economy, while Australian prices fell for a second straight month in June. 

WHO Says Worst Yet to Come; Record Iran Deaths 

The World Health Organization warned the worst of the coronavirus pandemic is still to come because of a lack of global solidarity. More U.S. areas took 

steps to scale back reopenings, with Arizona closing bars and New Jersey halting plans for indoor dining. Daily deaths in Iran reached a record, while 

cases in Austria rose to the highest level since mid-May. Gilead Sciences Inc. said it will charge the U.S. government and other developed countries $390 

per vial for its coronavirus-fighting drug remdesivir, or about $2,340 for a typical five-day course of treatment. 

Tesla Shares Top $1,000 Again on Musk’s Break-Even Optimism 

Tesla Inc.’s stock price climbed back above $1,000 after Chief Executive Officer Elon Musk suggested the electric-car maker may be able to avoid a 

second-quarter loss. Breaking even is looking super tight. Really makes a difference for every car you build and deliver. Please go all out to ensure 

victory! Tesla shares surged 5.2% on Monday to close at $1,009.35. The stock has soared 141% this year, putting its market capitalization on course to 

rival Toyota Motor Corp., the most valuable automaker in the world by that measure. 
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Events 

Company Record Date Ex-Date Details 

Mindtree Ltd   Cash dividend of INR10 effective 06-07-2020 

JSW Steel Ltd   Cash dividend of INR2 effective 06-07-2020 

ITC Ltd   Cash dividend of INR10.15 effective 06-07-2020 

Sanofi India Ltd   Corporate meeting effective 07-07-2020 

Tata Chemicals Ltd   Corporate meeting effective 07-07-2020 

Britannia Industries Ltd   Corporate meeting effective 07-07-2020 

L&T Technology Services Ltd   Cash dividend of INR13.5 effective 08-07-2020 

Bombay Dyeing & Manufacturing Co Ltd   Cash dividend of INR0.20 effective 08-07-2020 

Larsen & Toubro Infotech Ltd   Cash dividend of INR15.50 effective 09-07-2020 

Housing Development Finance Corp Ltd   Cash dividend of INR21 effective 09-07-2020 

Laurus Labs Ltd   Corporate meeting effective 09-07-2020 

Trident Ltd/India   Corporate meeting effective 09-07-2020 

Ambuja Cements Ltd   Corporate meeting effective 10-07-2020 

CORPORATE ACTION BONUS / RIGHTS / STOCK SPLIT / DIVIDEND / FCCB / M&A / WARRANTS ETC. 

Global Events 

 July 06, 2020:-  The U.S. Markit Composite and Services PMI for June 2020.,The 
U.S. ISM Non-Manufacturing PMI for June 2020., Euro Area Retail Sales for May 
2020., Euro Area Construction PMI for June 2020. 

 July 07, 2020:-  China Foreign Exchange Reserve for June 2020., Japan Foreign 
Exchange Reserve for June 2020., Japan Household Spending for May 2020. 

 July 08, 2020:-  Japan Current Account Balance for May 2020., The U.S. MBA 
Mortgage Applications for July 03, 2020. 

 July 09, 2020:-  China Inflation for June 2020., The U.S. Initial Jobless Claims for 
July 04, 2020. 

Domestic Events 

 Upcoming Result:- Himatsingka Seide Ltd., Bodal Chemicals Ltd., DCW Ltd., IFB 
Industries Ltd., NBCC (India) Ltd., PDS Multinational Fashions Ltd., Dish Tv India 
Ltd., South Indian Bank Ltd., Sadbhav Engineering Ltd., Tata Consultancy Services 
Ltd., IRCTC., Karnataka Bank Ltd. 

 July 10, 2020:-  India Foreign Exchange Reserve for July 03, 2020., India Industrial 
Production for May 2020.  

Source of News : The content may have been taken from The Economic Times, Business Standard, Business Line, Mint and other leading financial newspapers and financial 

portals BSE,NSE, Bloomberg, Moneycontrol & others. 
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arising out of the use of this Research Report. Past performance is not necessarily a guide to future performance. Investors are advised to see Risk Disclosure Document to understand 
the risks associated before investing in the securities markets. Actual results may differ materially from those set forth in projections. Forward-looking statements are not predictions 
and may be subject to change without notice. The information given in this report is as of date of this report and there can be no assurance that future results or events will be 
consistent with this information. The information provided in this report remains, unless otherwise stated, the copyright of SMIFS. All layout, design, original artwork, concepts and 
intellectual Properties remains the property and copyright of SMIFS and may not be used in any form or for any purpose whatsoever by any party without the express written 
permission of the SMIFS. 
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Disclaimer 

SMIFS shall not be liable for any delay or any other interruption which may occur in presenting the data due to any reason including network (Internet) reasons or snags in the system, 
breakdown of the system or any other equipment, server breakdown, maintenance shutdown, breakdown of communication services or inability of SMIFS to present the data. In no 
event shall SMIFS be liable for any damages, including without limitation direct or indirect, special, incidental, or consequential damages, losses or expenses arising in connection with 
the data presented by the SMIFS through this report. 

Participants in foreign exchange transactions may incur risks arising from several factors, including the following: (a) Exchange Rates can be volatile and are subject to large 
fluctuations; (b) the value of currencies may be affected by numerous market factors, including world and notional economic, political and regulatory events, events in Equity & Debt 
Markets and changes in interest rates; and (c) Currencies may be subject to devaluation or government imposed Exchange Controls which could affect the value of the Currency. 
Investors in securities such as Currency Derivatives, whose values are affected by the currency of an underlying security, effectively assume currency risk. 

Since associates of SMIFS are engaged in various financial service businesses, they might have financial interests or beneficial ownership in various companies including the subject 
company/companies mentioned in this Research Report. 

SMIFS and its Associates, Officers, Directors, Employees, Research Analysts including their relatives worldwide may: (i) from time to may have long or short positions in, and buy or sell 
the Securities, mentioned herein or (ii) be engaged in any other transaction involving such Securities and earn brokerage or other compensation or act as a market maker in the 
Financial Instruments of the Subject Company/ companies mentioned herein or act as  an Advisor or Lender/Borrower to such Companies or have other potential/material Conflict of 
Interest with respect to any recommendation and related information and opinions at the time of the publication of the Research Report. Or at the time of Public Appearance. SMIFS 
does not have proprietary trades but mat at a future date, may opt for the same with prior intimation to Clients/ Investors and extant Authorities where it may have proprietary long/
short position in the above Scrip(s) and therefore should be considered as interested. The views provided herein are general in nature and do not consider Risk Appetite or Investment 
Objective of any particular Investor; Clients/ Readers/ Subscribers of this Research Report are requested to take independent professional advice before investing. The information 
provided herein should not be construed as invitation or solicitation to do business with SMIFS. 

SMIFS or its subsidiaries collectively or Research Analysts or their relatives do not own 1% or more of the equity securities of the Company mentioned in the Research Report as of the 
last day of the month preceding the publication of the Research Report.  

SMIFS encourages independence in Research Report preparation and strives to minimize conflict in preparation of Research Report. Accordingly, neither SMIFS and their Associates nor 
the Research Analysts and their relatives have any material conflict of interest at the time of publication of this Research Report or at the time of the Public Appearance, if any.  

SMIFS or its associates might have managed or co-managed public offering of securities for the subject company or might have been mandated by the subject company for any other 
assignment in the past twelve months. 

SMIFS or its associates might have received any compensation from the companies mentioned in the Research Report during the period preceding twelve months from the date of this 
Research Report for services in respect of managing or co-managing public offerings, corporate finance, investment banking, brokerage services or other advisory service in a merger or 
specific transaction from the subject company. 

SMIFS or its associates might have received any compensation for products or services other than investment banking or brokerage services from the subject companies mentioned in 
the Research Report in the past twelve months. 
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Disclaimer 

SMIFS or its associates or its Research Analysts did not receive any compensation or other benefits whatsoever from the subject companies mentioned in the Research Report or third 
party in connection with preparation of the Research Report. 

Compensation of Research Analysts is not based on any specific Investment Banking or Brokerage Service Transactions.  

The Research Analysts might have served as an officer, director or employee of the subject company. 

Neither the Research Analysts nor SMIFS have been engaged in market making activity for the companies mentioned in the Research Report. 

SMIFS may have issued other Research Reports that are inconsistent with and reach different conclusion from the information presented in this Research Report.  

A graph of daily closing prices of the securities/commodities is also available at www.nseindia.com and/or www.bseindia.com, www.mcxindia.com and/or www.icex.com.  

SMIFS submit’ s that no material disciplinary action has been taken on the Company by any Regulatory Authority impacting Equity Research Analysis activities in last 3 years.  

This Research Report is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other 
jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation or which would subject SMIFS and affiliates to any registration or licensing 
requirement within such jurisdiction. The securities described herein may or may not be eligible for sale in all jurisdictions or to certain category of investors. Persons in whose 
possession this document may come are required to inform themselves of and to observe such restriction. 

 

For queries related to compliance of the report, please contact: -  

Sudipto Datta, Compliance Officer  

SMIFS Limited.  

Vaibhav, 4 Lee Road, Kolkata 700020, West Bengal, India. 

Contact No.: +91 33 4011 5414 /91 33 6634 5414 
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